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To rent or to buy in Teddington –
which is the best option?

My article in the last Teddington Property Newsletter, 
about why you should get into buy to let in Tedding-
ton, caused a number of landlords to contact me. So 
much so, I want to do a bit more investigation into the 
story, as some landlords are concerned demand will 
dry up if people start to buy instead of rent.  
 
So… renting verses buying in Teddington – which is 
best? An intriguing question, yes? Or one which would 
appear blatantly obvious to answer? Surely we are all in 
this to own our own property one day rather than pay-
ing out large sums of what is essentially ‘dead’ money, 
as some like to call it, in rent. Or is there a little more 
to it than that?

Let’s firstly look at a typical property sale. In Ted-
dington, there are a number of two-bed flats for 
sale at £425,000. Say a first time buyer bought one 
for £418,500. Working off a typical mortgage rate of 
3.89%, with a 30-year repayment plan and based on 
an initial 15% deposit of £62,775 (yikes!), the monthly 
repayments would be £1,153 per month. Turning my 
attention to the rental side this property would fetch 
approximately £1,495 per calendar month. 

So, it’s cheaper to buy than rent and therefore it would 
appear as though the answer is obvious. Buying must 
be the way to go. The sales market must be booming, 
but yet in a lot of cases it is not, and the number of 
people choosing to rent continues to grow. Besides the 
numbers, it’s clear that a certain percentage of people 
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still favour renting than buying. The National Centre 
for Social Research Report backs this up, pointing to a 
shift in attitudes from previous generations, when buy-
ing at the first opportunity was the ‘done thing’.

Although in pure monetary terms, buying seems like 
the best option, first time buyers are clearly consider-
ing the risk associated with owning their own property. 
The reasons for that reluctance to buy are many and 
varied, but here are some of my thoughts.
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Firstly, it’s a big financial commitment. Taking aside 
the whacking-great deposit you need to save up, first 
timers need to be sure they can afford what they’re  
taking on. When interest rates rise, repayments will 
also go up. New homeowners also need to be sure they 
can afford maintenance costs such as replacing a boiler 
if it packs up, or fixing a leaky roof (when you rent, 
these things get magically fixed for you at no cost to 
your bank balance)! If you stretch yourself too much 
when you buy you may resent not having money for 
meals out, holidays and entertainment.

You have less flexibility than when renting. For exam-
ple, if you want to move for work or personal reasons, 
selling up and moving on is far more expensive if you 
own as you’ll have all of the associated estate agency, tax 
and legal fees. Also, bear in mind that it may not always 
be easy to sell your home – (it was really tough to sell 
a property in Teddington in 2008 and 2009, so it’ll be  
dependent on what’s happening in the market). Finally, 
if you’re living with someone else and split up, the pro-
cess of sorting out the property will be far more compli-
cated and expensive if you co-own it rather than rent.

Buying and owning your own home is certainly what 
the majority of us continue to strive towards. Now, 
more than ever, ‘Generation Rent’ continues to gather 
considerable momentum and shows no sign of slow-
ing down in the future. No doubt this will be welcome 
news amongst Teddington’s landlords and investors. 

If you are considering getting into buy to let or are 
simply looking for your next investment property then 
please do get in touch. I offer a very affordable, bespoke 
service whereby I can help you find the right property 
for your investment and circumstances.

Rebecca Smith 
Teddington’s First Buy to Let Expert and Letting Agent

0208 398 9333      07734 087330

Are you a landlord who's fed up of the same old average 
service from Letting Agents? I am a local, independent 
letting agent whose family have lived in Teddington for 
over 35 years. I will only put a tenant into your property 
if I would have them in my property and I will look after 
that property as if it were my own. I really care about the 
service I offer so, please do contact me by email or phone if 
you'd like to know more, I’d love to hear from you.

To fix or not to 
fix? That is the 
question for 

2015 onwards
Steve Padgham, head of the mortgage 
department at The Financial Planning 

Group in Teddington, shares a secret that 
could give you and your family peace of 

mind during 2015 and beyond.

Hands-up all those readers who are concerned about 
the impact of an interest rate rise on their monthly 
mortgage payment? Perhaps you’re sitting pretty on 
your fixed rate but frustrated you can’t lock into the 
current crop of great low-cost fixed deals? Well if your 
current deal is due to end in the next six months, and 
you are keen to grab an all-time low mortgage rate, 
then perhaps there is a way to do it now.  

It’s a conversation we are having with our existing  
clients regularly. They are more than delighted when 
we inform them that we can actually secure a new 
mortgage deal for them six months in advance. In 
Autumn 2014, we secured a very competitive new 
five-year fixed rate for a long standing client, at 2.99%. 
His rate was guaranteed until March 2015. The good 
news hadn’t finished though, as there was further  
potential upside for the client. 

Over the intervening period we continued to moni-
tor the market, and when the chosen lender cut their 
rates further, we were able to move our client over to 
an even more preferable rate, 0.3% lower. Whilst this 
doesn’t seem much, a rate reduction of only 0.3% on a 
£300,000 mortgage, over a five year period, amounts 
to £4,500 of saved interest payments. 

We will continue to monitor the market until their 
existing deal finishes and they actually draw down 
the new mortgage in March 2015.  

One of the key benefits of dealing with The Finan-
cial Planning Group, as opposed to going directly 



Could you develop your 
land during 2015?

So, I’m pleased to say we’ve had a busy couple 
of months since we last wrote in the Teddington  
Property Newsletter! In mid-November we had a call 
from a Teddington resident who is looking for our 
help to develop their own land. They have a huge rear  
garden, which is perfect for development. After look-
ing at the site, we are now in the process of drawing 
up initial plans for three, three-bedroom high quality  
designed houses to perfectly fit the land. 

Needless to say we still have to get it through planning, 
which we all know can be a bit tedious but, fortunate-
ly, our 40 years’ experience has given us a strong track  
record of success. There are currently 49 three bedroom 
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to a lender, is the continued engagement that we  
offer to all our clients. Once a mortgage that we have  
arranged has been completed, we then set a computer 
based diary note and automatically remind clients 
six months prior to this deal ending and repeat the 
process. Our commitment to service ensures that our 
clients are best placed to take advantage of the most 
competitive rates available to them.

To speak to Steve about 
your property finance or 
mortgage requirements, 
call him on 0800 731 7614, 
or e-mail steve.padgham@
fpgonline.co.uk.

The Financial Planning Group
1 Cambridge Road, Teddington 

www.fpgonline.co.uk

houses on the market in Teddington, the average price 
of which is £750,000, which gives you an indication of 
the return this client could expect to make from his land!

Just a couple of weeks after speaking to this client we 
were approached by another Teddington resident 
who has equally ambitious plans. They have bought a  
development, which is currently occupied by vacant  
garages and open space, and came to us to design them 
a highly sustainable and innovative subterranean four 
bedroom house. This kind of property will demand a 
premium, not only for its location in Teddington, but 
also its uniqueness, and so could potentially be worth an  
estimated £1.5-1.7 million once complete.



Up all night following the  
Stamp Duty changes

Lisa Sollors, Stone Rowe Brewer’s Teddington office property expert, gives 
an insight into the implications of the Chancellor’s property tax announcement. 

I have to admit to having enjoyed a rather interesting 
afternoon and evening following the Autumn Statement 
announcement – the Chancellor’s Stamp Duty changes 
had an immediate impact on a handful of clients who 
were buying and selling in the higher bracket. This 
meant that the exchange of contracts to take advantage 
of the old rules, was urgent to say the least! 

If you were watching the news at the time you’ll know 
that the biggest implication was for properties worth 
over £1.5 million. The additional costs in terms of stamp 
duty were considerable – unless our clients were able to
exchange before the midnight change of rules. Many of 
us therefore worked right up to the deadline in an effort 
to get contracts exchanged for our clients. We were also 
kept busy with a flurry of other enquiries as the news 
filtered through – with many clients delighted to learn 
of savings before planning what they could spend the 
unexpected monies on!

Although the Treasury’s changes have been widely  
reported as savings for 98% of buyers, our part of South-
West London is certainly disproportionately affected by 
the additional costs that the “top 2%” will incur. On the 
plus side, my estate agent contacts certainly seem posi-
tive about the removal of the smaller increments and the 
creation of a large band between £250,000 and £925,000. 

There has always been ‘dead zones’ around the key 
thresholds of £250k and £500k, which made it difficult to 
market properties in those price ranges. Your home may 
well be worth £520,000, but because of the pre-change 
threshold and increase in duty over £500k, it often left 
you having to sell for £500k with buyers having to factor 
in the increased stamp duty costs when considering an  
offer above £500k.

The agents I have spoken to seem to think that the  
benefits of the new rules will even things out and that 
the market in the area will continue to flourish as we 
welcome another New Year. Similarly, I firmly believe 
that prices in Teddington and the surrounding areas 
will continue to hold their own for numerous reasons 
– but none more so than Teddington’s desirability as a  
wonderful place to live and raise a family. 

If you have any queries about how the Stamp Duty 
changes will affect you, or you would like to speak to me  
regarding your conveyancing needs when buying or sell-
ing property, I’d be delighted to welcome you to our office 
in central Teddington to discuss your requirements. 

Please contact Lisa Sollors by calling  
020 8977 8621 or e-mailing her at 
l.sollors@srb.co.uk

Having been in business for over 40 years, we have em-
braced the adage “those who diversify, survive”. We will 
continue to adapt and embrace the challenges facing us 
by the ever-changing design preferences, regulations 
and legislations. These factors alone have been instru-
mental in capturing new business and attracting new  
local clients. 

Please do give us a call on  
020 8614 4374 if you if 
you’d like to see how we 
can add value to your land 
or property. We are happy 

to offer expert advice where possible.


